
VENUE REQUIREMENTS FOR GREG WHITE
The Client agrees to provide the following: 

•	 SIGNED CONTRACT MEETING PAYMENT SPECIFICATIONS.

•	 A professional sound system (Greg White will provide music to be played before he 
arrives on stage). 

•	 A wireless lapel clip-on microphone or a quality, handheld or podium microphone. 

•	 Two bottles of water. 

•	 A podium placed at center stage. 

•	 Preferably an 8-foot table, or a 6-foot table, on stage for props.  Greg will provide his 
own Greg White Speaks tablecloth.  This will be pre-approved by the client.

•	 A 6-foot table at the back of the room for Greg White Productions, LLC materials if 
selling books is permissible.  

•	 Assistance, if needed, with setting up display for materials prior to speaking.

•	 Extension cord to reach Greg’s Bose music system.

•	 An introduction of Greg White at the onset of Greg White’s talk (a suggested 
introduction of Greg White will be provided to the Client). 

•	 Request all attendees to turn off or silence cell phones.

•	 Greg is always available for pictures and media requests.

SPEAKER  •  MOT IVAT OR

Need Help? Have a Question?
Call Greg’s “Wonder Woman” assistant 

Christal. She will assist you in with booking 
information or answering your questions.  

Call her at 304.400.4703 Dreams
Chase Your
Passion
Find Your
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TRAVEL AND MOTIVATIONAL SESSION DETAIL
TRAVEL REQUIREMENTS
Greg will make his own travel arrangements (refer to Speakers Contract). 

AUDIO/VISUAL REQUIREMENTS
For a Keynote
•	 Wireless clip-on microphone or quality hand-

held microphone
•	 Spacious stage
•	 Theater-style seating
•	 Full house lights
•	 A/V preference

For Workshops
•	 Wireless clip-on microphone
•	 Overhead projector on 6 foot table
•	 Eight foot screen
•	 VCR and television monitor
•	 Classroom-style seating
•	 Table for participants
•	 Table for Greg’s props

ROOM SET-UP
Greg has ideas for room set-up that will add to the 
quality of any meeting when applied.  Positive, 
enthusiastic responses from the audience can be 
enhanced by using these room set-up principles.  Keep 
in mind, Greg does not require any of the suggestions 
below.  We are adding them here for whatever value 
they may be to you, the meeting planner.  If you have 
questions, please contact us.  

1.	 Use your own speaker sound system rather than 
the speakers in the room ceiling.  You will get much 
higher quality sound. 

2.	 Use speakers in the front, middle and rear of the 
audience.

3.	 If recording, put microphones in the audience to 
pick up audience response.  (Refer to Audio /  Video 
Taping below.)

4.	 Use additional light sources for presenter.  Studies 
have proven that when the presenter is illuminated 
more than the audience, listeners can hear better 
and are less distracted.

5.	 Keep the front row as close to the stage as possibly 
comfortable – distance of six feet where possible.  

6.	 Do not overset the room.  If you are planning on 200 
people, set the room for 200 (or fewer), not 250.  It 
is better to have every seat taken than large, empty 
spots throughout the audience and an empty front 
row.  

7.	 If the room is rectangular, set the stage area in the 
middle of the long wall – not on the short end.  It is 
better to have an audience wide than deep.  

8.	 Ask attendees to turn off phones and other 
electronics before the session begins.

9.	 Use a dark backdrop – the face of the presenter is 
accentuated against it.

10.	 Use music in your program.
11.	 Use image magnification where appropriate.

AUDIO / VIDEO TAPING
•	 Greg will receive the master copy.
•	 Fees may apply.  
•	 Addendum to agreement required
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INTRODUCTION
Our speaker today is Greg White, President of GREG WHITE PRODUCTIONS, an international speaking 
firm that focuses on improving attitude and performance! 

Greg was born in Mullens, WV and learned about life from his parents and mentors knowing that setting 
goals and hard work are the price that you must pay to achieve lifelong success. 

As a professional speaker: 
•	 He is a well-known motivational speaker on the speaker circuit in both the business and university 

world.  He has delivered his motivational message to over 2,500 organizations including Mercedes, 
BMW, Ford, Chevrolet, IBM, WV Lottery, Timken, Acordia, Pepsi, Coca-Cola, AT&T, Exxon, State Farm, 
Little Caesars, Subway, Wendy’s and Columbia Gas to name a few.  He has spoken at numerous 
universities such as UCLA, Kentucky, Wake Forest, Louisville, Maryland, Alabama, Va Tech, Notre 
Dame, Tennessee, Arizona, Kansas State, Iowa State, Ohio State, South Carolina, Catholic Univ of 
America, Georgetown & hundreds more.  

•	 Greg has written several books including “The Winning Edge” and “Success:  Attitude is 
Everything”.

Greg has been: 
•	 A West Virginia High School Player of the Year 

•	 An All-American Basketball Player 

•	 A 28-year college coaching veteran who coached at UCLA, the nation’s winningest championship 
basketball program with 11 National Titles.  He also served as head coach at Marshall University, the 
University of Charleston and the University of Pikeville where he was a part of 500 wins as a coach 
and player.  Greg played collegiately at Marshall where he was a record-setting playmaker at the 
point guard position and is in Marshall University’s Hall of Fame. He has two degrees from Marshall 
University:  an undergraduate degree in Business and master’s degree in Sports Management. 

GREG BELIEVES...IT IS IMPORTANT TO ALWAYS THINK BIG AND MAINTAIN THE RIGHT ATTITUDE AND TO 
ALWAYS GIVE YOUR BEST!!! Ladies and gentleman, please join me in welcoming GREG WHITE.

PLEASE ASK ATTENDEES 
TO TURN OFF OR SILENCE 
THEIR CELL PHONES.
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CLIENT QUESTIONNAIRE FORM
1) Your Complete Information: 

Name______________________________________________________________________Title__________________________________________ 

Organization:_____________________________________________________ Phone (______)_______-_________ Fax (______)_______-_________ 

Email_______________________________ Mailing Address_________________________________ City__________________ State___ Zip_________ 

Cell Phone/Emergency Number (in case of emergency so Greg can reach you) (______)_______-_________

2) Program Information: 
Date of Greg White’s Speaking Engagement_________________ Time(s)_______________ 

Preferred topics to be covered by Greg White: ______________________________________________________________________________________

________________________________________________________________________________________________________________________

Location (physical address) of Speaking Engagement:________________________________________________________________________________

________________________________________________________________________________________________________________________ 

Approximate number of audience members for Greg White’s engagement:  ____________ 

Please provide a description of your audience:______________________________________________________________________________________

________________________________________________________________________________________________________________________ 

Does Greg need a parking pass? ____ YES ____ NO   If yes, please mail A.S.A.P. to Greg White Productions, LLC • P.O. Box 3883 • Charleston, WV 25338 or 
email to Greg@GregWhiteSpeaks.com

3) Hotel: 
Please recommend two of your top preferences for Greg White’s lodging including phone number and address: 

1. ______________________________________________________________________________________________________________________ 

2. ______________________________________________________________________________________________________________________ 

4) Ground Transportation: 
Will a representative of your group pick up Greg at the airport?  If yes, who?  ___________________________________ 

(Most groups have Greg rent a car or use Uber for convenience – Groups cover all rental car or Uber expenses for duration of stay.)

If you want Greg to rent a car or Uber, please EMAIL DRIVING DIRECTIONS from _______________________airport to the hotel.  Please include driving 
directions from the hotel to location(s) of the engagement(s).  Email to Greg@ GregWhiteSpeaks.com.

*****NO AIRPORT SHUTTLES, BUSES, VANS permitted for distances over 15 minutes***** 

5) Special Considerations: 

Please list any special considerations regarding your audience of which Greg White should be aware: ____________________________________________

______________________________________________________ __________________________________________________________________

PLEASE FILL OUT ENTIRE FORM

Thank You!  Greg White Productions, LLC • P.O. Box 3883 • Charleston, WV 25338 | www.GregWhiteSpeaks.com |  Fax  304/342-1487

DUE WITHIN 48 HOURS OF SIGNING A 
SPEAKING ENGAGEMENT CONTRACT
Please complete and return to Greg White Productions, 
LLC • P.O. Box 3883 • Charleston, WV 25338



GREG WHITE
Greg White believes in THINKING BIG!!!  Greg is 
considered among the nation’s leading corporate 
and educational motivational speakers.  As a 
success trainer, he has delivered his WINNING EDGE 
motivational messages to over 2,500 groups and 
organizations while traveling the world impacting the 
personal and professional lives of his clients. Greg’s 
unique way of combining his spectacular, world-
renowned ball handling wizardry with his passionate 
and moving messages captivates and resonates with 
his audience inspiring them to become their very BEST!  
He has an incredible level of energy and enthusiasm 
and is described by clients as amazing, enthusiastic, 
enlightening, electrifying, dynamic, personable  
and motivational.  

GregWhiteSpeaks.com is an international speaking 
firm that focuses on goal-setting, attitude, peak 
performance, selling and all personal qualities 
directly related to success and high-level 
achievement. Greg is the author of several books 
including “THE WINNING EDGE” and “ATTITUDE IS 
EVERYTHING.”  Greg spent three decades in college 
basketball coaching at UCLA, Marshall University, The 
University of Charleston and The University of Pikeville.  
During his career as a player, head coach and assistant 
coach, Greg participated in more than 500 victories and 
coached five NBA players and 41 European pros.  Greg 
has been a motivational speaker and a consultant for 
Converse, Reebok, AND1 and Nike Jumpman.  

In the corporate market, Greg has delivered his 
WINNING EDGE programs to many top United States 
companies and corporations such as Mercedes, BMW, 
Ford, Chevrolet, Wendy’s, Little Caesars, Subway, IBM, 
Manpower, NiSource, Columbia Gas, Timken, BB&T 
Banks, Huntington Banks, United National Bank, 

Home Depot, West Virginia Treasury Department, 
United States Education Department, Whayne-Walker 
CAT, AT&T, Exxon, Pepsi, Coca-Cola, Big Shots, State 
Farm, Nationwide, Boys Scouts of America, Pikeville 
National Bank, West Virginia Lottery, Fifth Third Bank, 
Recovery Centers of America, Central Bank and Trust 
of Kentucky, Acordia Insurance, YMCA, Paul Revere 
Insurance Company, City National Bank, West Virginia 
Public Service Training, Chase Bank, Community Trust 
Bank, West Virginia Underwriters, Kentucky National 
Insurance Company, Chime Marketing Group, Cabell 
Huntington Hospitals, National Travel, National AAU, 
Capital Beverage Corporation, Employer Interactive 
Network, Special Olympics, Senior Olympics, Boys and 
Girls Club of America, Charleston Gazette Newspapers, 
PAC 12 Basketball Officials, South Carolina Fire Chiefs 
Association and many more. He has spoken at hundreds 
of civic organizations assisting Rotary and Kiwanis clubs. 

In the education market, Greg has delivered his 
WINNING EDGE programs as a very popular and 
frequent speaker at colleges and universities all over 
the United States.  He has spoken at UCLA, University of 
Kentucky, Ohio State University, University of Louisville, 
University of Alabama, Kansas State University, 
University of Tennessee, University of Notre Dame, Iowa 
State University, Anderson University, Georgetown 
University, Georgia State University, University of 
Virginia, University of Denver, Marshall University, 
University of Charleston, Clemson University, Mount 
Saint Mary’s University, University of South Carolina, 
UNC Wilmington University, University of Maryland, 
Catholic University of America, Wake Forrest University, 
Virginia Tech, University of Arizona, Villanova University, 
Arizona State University, Louisiana State University, 
University of Kansas, University of Arkansas, University 
of Montana, University of Utah, University of Wyoming, 
University of Michigan, University of Maine, Marietta 
College, Bethany College, University of Rio Grande, 
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Principia College, Berea College, California State San 
Marcos, State College of New York and hundreds more.  

Additionally, Greg has spoken at hundreds of  high 
schools, junior high schools, grade schools and prep 
schools sharing his WINNING EDGE educational 
program listening, academic excellence, goal setting, 
saying no to drugs and alcohol, bullying, social 
media discipline and much more.  

GREG WHITE’S BIO
Greg is a native of Mullens, West Virginia (same home 
town as NBA and Olympic coach Mike D’Antoni). He 
was a highly recruited high school All-American scoring 
50 points with 15 assists in the same game playing 
for legendary Coach Don Nuckols. As a senior, he was 
named West Virginia High School Player of the Year 
and he was selected to tour with the United States All-
Stars in the United States and Canada. In 1990, Greg was 
inducted into the Mullens High School Hall of Fame. 

Greg played college basketball at Marshall University 
where he earned two degrees:  a Bachelor’s Degree 
in Business and a Master’s Degree in Sports 
Management.  At Marshall, he rocketed to stardom 
starting 113 consecutive games at the point guard 
position. He still holds records at Marshall for 18 assists 
in a single game, 3-point shooting from the 22 foot 
arc and he is second in career assists with 701.  Greg 
was also the first player in Marshall history to make a 
3-point shot.  Greg is a member of the 1,000 point club, 
a two-time Marshall MVP, a two-time team captain, and 
three-time All-Southern Conference selection. In 1981, 
Greg was 1 of 64 college seniors selected to participate 
in the prestigious Portsmouth Invitational Tournament 
in Portsmouth, Virginia for the NBA and European 
professional teams. In 1993, Greg was inducted into the 
Marshall University Hall of Fame.

All toll, Greg spent three decades in college basketball. 
During his career as a player, head coach and assistant 
coach, Greg participated in more than 500 victories 
and coached five NBA players and 41 European pros.  
He managed to maintain a 95% graduation rate and 
his graduates work successfully in various walks of 
life.  After his playing career, he became the youngest 
head coach in the country (age 25) at the University of 
Pikeville where he coached NBA draft pick Todd May (40 
ppg). He was head coach at several other well-known 

schools such as Marshall University and the University 
of Charleston (also special assistant to the UC President) 
where he won several championships, won 195 games 
and finished his career as the school’s second winningest 
coach. He also served as assistant basketball coach at 
UCLA (11 National Championships) where he became 
a part of the UCLA storied championship tradition. He 
worked for National Championship Head Coach Jim 
Harrick and assisted alongside Lorenzo Romar (Head 
Coach Pepperdine University) and Steve Lavin (ex UCLA 
and St. John’s University coach-current Fox Sports and 
Pac 12 analyst). Greg ran the famed UCLA basketball 
camps that were ultra successful! 

In 1996, Greg left UCLA to become Marshall University’s 
head basketball coach (following ex-Florida and NBA’s 
Oklahoma City Coach Billy Donovan). Greg held that 
position for seven years, during which he had numerous 
accomplishments including being the 1997 Southern 
Conference “Coach of the Year” and a $6 million 
renovation of the Cam Henderson Center. As Marshall’s 
head coach, Greg’s teams won 115 games and  were 87-
17 (84%) in home games in Marshall’s Cam Henderson 
Center and 33-3 (91%) in non-conference home games 
beating foes like the University of Massachusetts, the 
University of Georgia, Wake Forest University and the 
University of Detroit. Greg’s Marshall teams scored wins 
over every Southern Conference and Mid-American 
Conference teams during his tenure.  

Greg’s 2002 Marshall team lead all of college basketball 
(351 NCAA D-I teams) in 3-point field goal percentage 
at 44%. The 2002 team set a school record 19 3’s in one 
game. During his tenure at Marshall, Greg had one 
player, Keith Veney, who hit 15 3’s in a game which 
still serves as an NCAA record. Another player, Ronald 
Blachshear, had 11 consecutive 3’s in a game which tied 
an NCAA record on his way to hitting 14 3’s.  His Marshall 
team had a record setting 27 home-game winning 
streak.  He successfully guided Marshall from the 
Southern Conference to the Mid-American Conference 
and took Marshall’s graduation rate from the worst in the 
Mid-American Conference to the BEST!   Greg finished 
his coaching career as the third winningest coach (29 
coaches) in school basketball history! 

Greg was known for his recruiting prowess and frequent 
top 50 recruiting classes, including Marshall’s first NBA 
player in 30 years, Tamar Slay (WV High School Player of 



the Year). Greg also recruited J.R. VanHoose (Kentucky’s 
1990’s Player of the Decade). Vanhoose and Slay were 
recently inducted into Marshall’s Hall of Fame, and they 
are Marshall’s fifth and sixth leading scorers! Vanhoose 
is Marshall’s second-leading rebounder. Additional Herd 
signees during his tenure include Cornelious Jackson 
and Joda Burgess who were also WV High School 
Players of the Year. Greg recruited 18 All-Conference 
selections during his time at Marshall. 

Greg’s leadership and mentoring abilities propelled 
many assistant coaches and players to head coaching 
positions and top assistant positions including: Head 
Coach Gregg Marshall (Wichita State University), Head 
Coach Kevin Keatts (North Carolina State University), 
Head Coach Donnie Jones (Stetson University), Head 
Coach John Brannen (University of Cincinnati), Head 
Coach Jeff Boals (Ohio University), Head Coach A.W. 
Hamilton (Eastern Kentucky University), Head Coach 
Jeff Burkhamer (University of West Florida), Head Coach 
Bryan Poore (West Virginia State University), Head 
Coach Mark Downey (Arkansas State University), and 
Assistant Coach Cornelius Jackson (Marshall University), 
Assistant Coach Steve Snell (Ohio University).  
Additionally, Greg worked for Head Coach Dana Altman 
(University of Oregon) and NBA assistant and executive 
Bob Zuffelato (Toronto Raptors-retired) as a student 
assistant at Marshall.  

Since 1980, 45,000 campers have participated in 
GREG WHITE BASKETBALL CAMPS.  Thousands of 
campers have gone on to have successful youth, middle 
school and high school careers gaining an assist from 
Greg’s camps.  Hundreds of campers (boys and girls) have 
gone on to play college basketball after participating, 
learning to set goals and mastering the fundamentals 
of the game of basketball.  The camps are not ordinary 
camps; they focus on what he calls THE WINNING 
EDGE: not only in the game of basketball, but also “THE 
GAME OF LIFE”.  The camps places great emphasis on 
personal qualities directly related to success (LISTENING, 
academics, goal setting, manners, respect, self discipline, 
appearance, enthusiasm, competing, etc).  Greg’s camps 
at Marshall University and University of Charleston are 

the largest sports camps in the history of each school 
attracting over 1,000 participates during their peak.  
GREG WHITE BASKETBALL CAMPS are the largest in 
the history of sports camps in the state of West Virginia, 
attracting over 45,000 participants from 37 states and 
several European countries. As such, it has been said 
Greg is the “most photographed” man in the state of 
West Virginia because of all the individual pictures he 
has taken with his campers. Many of Greg’s campers 
have gone on to sign full basketball scholarships!  His 
Wizard White ball handling show has been performed 
at hundreds of top university, college and blue chip 
basketball camps all over the world. He has also 
performed at numerous NBA and European professional 
league halftime shows, captivating thousands and 
thousands of spectators with his wizardry.  

In 2010, Greg left coaching and started Greg White 
Speaks and joined longtime friend Jeff Schneider 
(former Virginia Tech great) as an investor and partner 
with BigShots.net, the nation’s premier provider of 
grass-roots basketball tournaments! BIG SHOTS is the 
largest basketball company in the world with 45,000 
players participating in BIG SHOTS events in 2019-2020 
throughout the United States. 

In 2012, Greg started the highly successful BIG SHOTS 
Basketball Camps. The camps were ultra-successful 
in attracting outstanding talent and were known for 
teaching basketball fundamentals. The camp greatly 
emphasized teaching campers and parents about 
the complexities of the college recruiting process. In 
addition, goal setting was taught at the camp relative 
to performance in the classroom, on the court and in 
the biggest game of all the “GAME OF LIFE”. In 2017, 
Greg transitioned the camp into a highly successful 
consulting firm. The firm specializes in working with 
prospective players and their parents on how to 
navigate the complexities of the recruiting process, 
helping them find the right college whether it’s DIV 
I, DIV II, DIV III, NAIA and Junior College. 
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GREG WHITE
Education 
Master of Science, Sports Management - Marshall University 
Bachelor of Business, Marketing - Marshall University 
Mullens High School

Employment 
Owner Greg White Speaks / Owner Greg White Basketball / Owner Big Shots Elite Basketball Camp / Head 
Basketball Coach, Assistant to the President - University of Charleston, 2003 - 2010  / Head Basketball Coach - 
Marshall University, 1996 - 2003 / Assistant Basketball Coach - UCLA, (11 National Championships), 1995 - 1996 
(Head Coach Jim Harrick – National Championship Coach) / Head Basketball Coach - University of Charleston, 
1990 -1995 / Assistant Basketball Coach - Marshall University, 1989 – 1990 (Head Coach Dana Altman) / Head 
Basketball Coach – University of Pikeville, 1984 -1989 / Student Assistant Coach - Marshall University, 1981-1982 
(Head coach Bob Zuffelato) / Consultant and Speaker, Converse, 1979 - 1993 / Consultant and Speaker, Reebok, 
1994 - 2004 / Consultant, AND 1, 2003 / Consultant, Nike, 2011-Present

Achievements 
Delivered over 2,500 motivational speeches / 500+ wins as a head coach, assistant coach, and player / 95% 
graduation rate as a head coach / Coached five NBA players (UCLA and Marshall) / Has attended 30 straight Final 
Four’s as an NABC member / 1987 coached nation’s leading scorer. (Todd May, 40ppg, University of Pikeville) / 
1992 WVIAC Regular Season Champions (University of Charleston) / 1992 WVIAC Coach of the Year (University of 
Charleston) / 1993 WVIAC Tournament Champions (University of Charleston) / 1996 UCLA PAC 10 Champions - 
NCAA Tournament / 1996 Assistant Coach in NABC Final Four All-Star game (assistant to National Championship 
Coach Jim Harrick-UCLA) / 1997 Southern Conference Champions (Marshall University) / 1997 Southern 
Conference Coach of the Year (Marshall University) / Largest Basketball Camps in the history of Marshall University 
and the University of Charleston and in the state of WV / Conducted the famed UCLA Basketball Camps 

Player Achievements and Honors 
Earned and maintained basketball scholarship at Marshall University, 1977 -1981 / Three-time All-Southern 
Conference Selection / Two-time MVP and Team Captain at Marshall University, 1979-1981 / 113 consecutive 
starts at the point guard position / Record 3 point shooter at Marshall 22 feet arc 1980-81 / First player in Marshall 
history to make a 3 point shot / Record 18 assists in one game / Second in career assists 701 / Member 1000 Point 
Club / Played in Prestigious Portsmouth Invitational Tournament, 1981 (Portsmouth, VA) / 1977 High School All-
American, Mullens High School (played for legendary high school coach Don Nuckols) / 1977 WV High School 
Player of the Year / 1977 50 points and 15 assists in same game / 1993 Marshall University Hall of Fame Inductee / 
1990 Mullens High School Hall of Fame Inductee / 2019 West Virginia’s Sports Legends Hall of Fame Inductee
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Award-Winning Speaker, Author, 
Coach, Trainer and Consultant

Don’t miss this unique 
opportunity to hear Greg’s 
inspiring and timely message 
on how to live your best life. 
THINK BIG! 
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Please call 855-836-2830  
with questionsGreg White Productions, LLC

Speaking Engagement Contract

This contract has been entered into on the _____ day of (month)_________________ (year) _________ by Greg White Productions, LLC and 
_________________________________________________ (hereinafter referred to as “Client”).  We do hereby enter into a contract under the 
following terms and conditions:

1.	 Greg White hereby agrees to provide the following (CHECK ONE):

	   One Day Speaking Engagement
			   Date _____|_____|_______	 Begin Time ____:____		 End Time ____:____	
	   One Day Success Consulting
			   Date _____|_____|_______	 Begin Time ____:____		 End Time ____:____	
	   3 to 4 Day Success Training Consulting
			   Date _____|_____|_______	 Begin Time ____:____		 End Time ____:____	
2.	 Additional presentations requested of Greg White outside the terms of this contract are subject to additional fees.

3.	 In consideration of the services described above, the Client agrees to pay Greg White Productions, LLC a fee in the amount of $__________ (airfare 
and meals included in fee) and will provide, pay for, or reimburse, the cost of lodging and ground transportation for the duration of the stay.  
The amount of $_________ shall be paid to Greg White Productions, LLC prior to or at the time of the speaking presentation.  Any expense 
reimbursements shall be paid with 7 days of the Client receiving copies of Greg White’s expenses.  If the entire balance of the speaking fee is not 
received by Greg White Productions, LLC at the time of the speaking presentation, Greg White reserves the right to cancel the presentation.    

4.	 Check should be made payable to Greg White Productions, LLC and presented to Greg White the day of the event.  PayPal is also an 
acceptable form of payment.  If arrangements are made in advance, checks may be mailed to Greg White Productions, LLC, P.O. Box 
3883, Charleston, WV  25338 prior to the event.  

5.	 The Client agrees to provide ground transportation for Greg White, and any accompanying associates, to and from airport, to and from hotel, 
and to and from event, or will reimburse Greg White Productions, LLC for the total cost for a rental car or Uber for the duration of the stay.  

6.	 Audio or video taping of Greg White prior to, during and after his speaking engagement is not permitted in any means whatsoever by the 
Client or any audience member, unless with the expressed, written consent of Greg White Productions, LLC.  

7.	 If Greg White’s speaking engagement is taking place at a college, university or high school, the Client agrees not to schedule speaking 
engagement(s) in a cafeteria, marketplace or student union lobby during lunch or dinner hours.  If the Client schedules speaking engage-
ment(s) during lunch or dinner hours, the event must be held in a room separate from the cafeteria, marketplace or student union lobby.  
Greg White requires a quality sound system to reach maximum results.  

8.	 If program is satisfactory, event coordinator agrees to provide speaker with the names and contact information of two associates 
whose groups may benefit from booking the speaker and agrees to provide a typed testimonial letter on group, organization or 
company letterhead stating a few positive comments about the presentation within 14 days.  

9.	 If Greg White’s speaking engagement is cancelled due to an Act of God or dangerous situation, all parties agree to reschedule the event 
with the same terms as stated in the initial agreement.  If the Client cancels the scheduled speaking engagement within 14 days of sched-
uled event, the Client is responsible for reimbursing Greg White Productions, LLC for any airfare expenses incurred.  In the event of an 
emergency situation (i.e. personal/family-related illness, accident, death, other) that causes Greg White to cancel, the Client may find a 
replacement speaker for the speaking engagement, or the engagement will be rescheduled.  If the engagement is cancelled by Greg White, 
the Client will not be responsible for expense reimbursements.  

We agree to the above terms and conditions:

(Print Name) __________________________________________________	 (Print Name) __________________________________________________
                              Representative, Greg White Productions, LLC				               Client Representative		

Signature _________________________________________________	 Signature _________________________________________________

Date  _____________________________________________________	 Date  _____________________________________________________

Greg White Productions, LLC • P.O. Box 3883 • Charleston, WV 25338 | www.GregWhiteSpeaks.com
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Please call 855-836-2830  
with questionsGreg White Productions, LLC

Coaching Contract

COACHING AGREEMENT
This Coaching Agreement is entered into between Greg White and ___________________________________.

PURPOSE OF AGREEMENT 
The purpose of this Agreement is to develop a coaching relationship between the Parties in order to cultivate the Client’s personal, professional 
and/or business goals and create a plan to carry out those goals through stimulating and creative interactions with the ultimate result of maxi-
mizing the Client’s personal and/or professional potential.

COACHING GOALS
Client wishes to obtain Greg White’s services in order to achieve the following goals or to maximize the following area of his/her life: 

_______________________________________________________________________________________________________________________

_______________________________________________________________________________________________________________________

_______________________________________________________________________________________________________________________

COACHING FEES
In exchange for coaching services, Client agrees to pay Greg White the following fees and according to the following schedule:  
_______________________________________________________________________________________________________________________

_______________________________________________________________________________________________________________________

_______________________________________________________________________________________________________________________

COACHING SCHEDULE
The Parties agree to meet _____________ (by telephone/in person) ___________ days per _________ (week/month) for ________ minutes/
hours.  Greg White will/will not be available by telephone and/or email in between scheduled sessions.

COACH-CLIENT RELATIONSHIP
A business and/or life coaching relationship is a partnership between two or more individuals or entities. This relationship is not a legal partner-
ship, instead more like a teacher-student or coach-athlete relationship. Each party must uphold their obligations for the coaching relationship to 
be successful.

A.	 Greg White agrees to maintain the ethics and standards of behavior established by the International Coach Federation (IFC), an 
internationally recognized standard for coaching.

B.	 Client agrees to communicate honestly, be open to feedback and suggestions, and to fully engage and devote himself/herself to 
the coaching process.

C.	 Client acknowledges and agrees that coaching is a comprehensive process that may explore different areas of his/her life, including 
work, finances, health and relationships, but it is ultimately the Client’s decision how he/she incorporates coaching into each aspect 
of life.

D.	 Client is solely responsible for implementing the techniques discovered through coaching.

DUE WITHIN 48 HOURS OF SIGNING A SPEAKING ENGAGEMENT CONTRACT
Please complete and return to Greg White Productions, LLC • P.O. Box 3883 • Charleston, WV 25338

PLEASE FILL OUT ENTIRE FORM



CONFIDENTIALITY
This coaching relationship, as well as all information (physical or verbal) that the Client shares with Greg White as part of this relationship, is 
bound by the principles of confidentiality set forth in the ICF Code of Ethics. Greg White agrees not to disclose any information pertaining to 
the Client without the Client’s written consent. 

CANCELLATION POLICY
Client agrees to notify Greg White hours in advance of any scheduled session that he/she needs to cancel. Greg White reserves the right to 
charge Client for the scheduled session for a missed/canceled meeting.

LIMITED LIABILITY
Greg White makes no guarantees, representations or warranties of any kind or nature, express or implied with respect to the coaching 
services negotiated, agreed upon and rendered. In no event shall Greg White be liable to the Client for any indirect, consequential or special 
damages. Notwithstanding any damages that the Client may incur, Greg White’s entire liability under this Agreement, and the Client’s exclu-
sive remedy, shall be limited to the amount actually paid by the Client to Greg White under this Agreement for all coaching services rendered 
through and including the termination date. Client agrees that Greg White is not liable or responsible for any actions or inactions, or for any 
direct or indirect result of any services provided by Greg White.

ENTIRE AGREEMENT
This document reflects the entire agreement between Greg white and the Client and reflects a complete understanding of the Parties with 
respect to the subject matter. This Agreement supersedes all prior written and oral representations. The Agreement may not be amended, 
altered or supplemented except in writing signed by both Greg White and the Client.

LEGAL AND BINDING AGREEMENT
This Agreement is legal and binding between the Parties as stated above. This Agreement may be entered into and is legal and binding both 
in the United States and throughout Europe. The Parties each represent that they have the authority to enter into this Agreement.

AGREEMENT
The Parties agree to the terms and conditions set forth above as demonstrated by their signatures as follows:

(Print Name) _______________________________________________	 (Print Name) ________________________________________________

                              Greg White 						                Client	 	

(Print Name) _______________________________________________	 (Print Name) ________________________________________________

                              Greg White Signature				               Client Signature	 	

Date  _____________________________________________________	 Date  ___________________________________________________

Greg White Productions, LLC • P.O. Box 3883 • Charleston, WV 25338 | www.GregWhiteSpeaks.com | Fax  304-342-1487



SPEAKER  •  MOT IVATOR

Please call 855-836-2830  
with questionsGreg White Productions, LLC

Consulting Contract

COACHING AGREEMENT
This Coaching Agreement is entered into between Greg White and ___________________________________.

PURPOSE OF AGREEMENT 
The purpose of this Agreement is to develop a consulting relationship between the Parties in order to cultivate the Client’s professional and/or 
business goals and create a plan to carry out those goals through stimulating and creative interactions with the ultimate result of maximizing 
the Client’s professional and/or business potential.

CONSULTING GOALS
Client wishes to obtain Greg White’s services in order to achieve maximum production and potential of its workforce: 

_______________________________________________________________________________________________________________________

_______________________________________________________________________________________________________________________

_______________________________________________________________________________________________________________________

CONSULTING FEES
In exchange for consulting services, Client agrees to pay Greg White the following fees and according to the following schedule:  
_______________________________________________________________________________________________________________________

_______________________________________________________________________________________________________________________

_______________________________________________________________________________________________________________________

CONSULTING SCHEDULE
To be determined by Greg White and the Client.  It will be a customized schedule to meet the objectives and goals of the Client in person, tele-
phone calls and Zoom meetings if necessary.

CONSULTING-CLIENT RELATIONSHIP
A business consulting relationship is a partnership between two or more individuals or entities. This relationship is not a legal partnership, 
instead more like a teacher-student relationship. Each party must uphold their obligations for the consulting relationship to be successful.

A.	 Client agrees to communicate honestly, be open to feedback and suggestions, and to fully engage and devote himself/herself to 
the consulting process.

B.	 Client is solely responsible for implementing the techniques discovered through consulting.

CONFIDENTIALITY
Greg White agrees not to disclose any information pertaining to the Client without the Client’s written consent. 

CANCELLATION POLICY
Client agrees to notify Greg White ____ hours in advance of any scheduled session that needs to cancel. Greg White reserves the right to charge 
Client for the scheduled session for a missed/canceled meeting.

DUE WITHIN 48 HOURS OF SIGNING A SPEAKING ENGAGEMENT CONTRACT
Please complete and return to Greg White Productions, LLC • P.O. Box 3883 • Charleston, WV 25338

PLEASE FILL OUT ENTIRE FORM



LIMITED LIABILITY
Greg White makes no guarantees, representations or warranties of any kind or nature, express or implied with respect to the consulting 
services negotiated, agreed upon and rendered. In no event shall Greg White be liable to the Client for any indirect, consequential or special 
damages. Notwithstanding any damages that the Client may incur, Greg White’s entire liability under this Agreement, and the Client’s 
exclusive remedy, shall be limited to the amount actually paid by the Client to Greg White under this Agreement for all consulting services 
rendered through and including the termination date. Client agrees that Greg White is not liable or responsible for any actions or inactions, 
or for any direct or indirect result of any services provided by Greg White.

ENTIRE AGREEMENT
This document reflects the entire agreement between Greg white and the Client and reflects a complete understanding of the Parties with 
respect to the subject matter. This Agreement supersedes all prior written and oral representations. The Agreement may not be amended, 
altered or supplemented except in writing signed by both Greg White and the Client.

LEGAL AND BINDING AGREEMENT
This Agreement is legal and binding between the Parties as stated above. This Agreement may be entered into and is legal and binding both 
in the United States and throughout Europe. The Parties each represent that they have the authority to enter into this Agreement.

AGREEMENT
The Parties agree to the terms and conditions set forth above as demonstrated by their signatures as follows:

(Print Name) _______________________________________________	 (Print Name) ________________________________________________

                              Greg White 						                Client	 	

(Print Name) _______________________________________________	 (Print Name) ________________________________________________

                              Greg White Signature				               Client Signature	 	

Date  _____________________________________________________	 Date  ___________________________________________________

Greg White Productions, LLC • P.O. Box 3883 • Charleston, WV 25338 | www.GregWhiteSpeaks.com | Fax  304-342-1487




